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Editorial

by Executive Director J. Barry Johnson

Mary Murphy - We will miss you!
Business life with Mary Murphy has never been without its challenges. But then
when dealing with someone that is careful and considerate and right almost 99.9%
of the time, one either lives for the glory of that one-tenth of one percent of the time
when you might be right, or you just acquiesce that you are much better served just
trusting.
Such is the case with Mary. Everyone here on our staff, everyone on our Board
of Directors, and every member who has ever sought counsel from Mary trusts her.
And this trust is more than well-deserved.
Have you ever been audited by the United State Department of Labor or United
States Internal Revenue Service and have the auditors opening remarks be that he
often puts association and union accountants in jail when he audits Trusts such as
the ILMDA Insurance Trust? If you haven’t, that is good. If you have, then you know
you need a Mary Murphy on your team. Mary is someone who does not shrink from
intimidation, hard work, or keeping fastidious records. She is the ultimate go-to person
who knows where every invoice or contract is stored. She is that person who willingly
handles every disputed payment. And when things look bleakest she, as our resident
pack-rat, is the one who can find documentation for a decision that was made on the
fly in 1989.
Why do I wait 22 years to extol her virtues?
Well mostly because I feared if I wrote this
editorial ten years ago she might think she was
right 100% of the time. But because now she is
leaving us for retirement after the Peoria EXPO
in late March, we must all deal with the reality
of life at ILMDA without its most excellent 27year employee.
I must be careful listing all Mary does for
ILMDA for fear of leaving ten things out. She
is the Assistant Executive Director of ILMDA
and also of the Trust. She has been involved in
every significant program and decision at ILMDA
for decades. Mary is also the ILMDA office
manager and supervises all employees and
operations. She is the accountant for not only
the association but also the insurance trust, our Assistant Executive Director Mary L.
outings, and the 501c3 education foundation.
Murphy with her husband Rich.
Mary has been the editor of the ADVANTAGE
magazine, and she has written the dealer-to-dealer column and numerous other
articles for the magazine for over a decade. Mary also has been a registered lobbyist
for the association and monitors bill introduction to protect our members. I dare not
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Dealer to

Dealer

by Assistant Executive Director Mary L. Murphy

SUB CONTRACTOR VALID WITH PROPER NOTICES
Question: We are the sub-contractor on a roofing
job for a home where we filed a lien for non-payment.
The homeowner called me and said the lien was not legal
because we did not send a contractor’s sworn statement.
We sent the 60-day notice and the 90-day notice. Have I
missed something or did the law change?
Answer: No, the homeowner is confused. The
contractor submits a contractor’s sworn statement.
PART TIMER UI BENEFITS
Question: Can part-time employees collect unemployment benefits?
Answer: Maybe. They have to apply and then it will
depend upon the amount of pay they have received within
a certain amount of time. See the folllowing:
Who Qualifies for Unemployment Insurance?
To qualify, you must have earned at least $1,600
during a recent 12-month period. This is known as the
base period. You must have earned at least $440 outside
of the base period quarter in which your earnings were
the highest. If you do not qualify under the standard base
period, IDES will use the most recent four completed
quarters for an alternate base period.
TRAINING REQUIRED? BUT WE HAVE FREE HELP
Question: I keep receiving an official looking notice
that I am in violation of the law if my supervisors are not
trained to sniff out drug use by my CDL drivers. What am
I to do?
Answer: The “urgent compliance notice” is true.
Section 382.603–Training for supervisors: Each employer
shall ensure that all persons designated to supervise drivers
receive at least 60 minutes of training on alcohol misuse
and receive at least an additional 60 minutes of training
on controlled substances use. The training will be used by
the supervisors to determine whether reasonable suspicion
exists to require a driver to undergo testing under #382.307.
The training shall include the physical, behavioral, speech,
and performance indicators of probable alcohol misuse
and use of controlled substances. Recurrent training for
supervisory personnel is not required.
According to IDOT (they are the agency that will
audit your books to see if you are in compliance) if you do
not have a designated supervisor then the training falls
back on the owner. The reasoning for this interpretation
is that without training to detect alcohol misuse and/or
drug abuse the employer is unable to send a driver for a
reasonable suspicion alcohol/drug test. That’s the law.
No training–no tests. Therefore, if you are not trained to

spot abuse of alcohol or drug use you could be sending
impaired drivers out on the road and that is the crux of the
matter…endangering the public.
Short answer: CDL driver supervisors need the drug/
alcohol abuse training – no supervisors? – then the owner
is responsible to have the training.
The cost of the program you asked about is $99
according to the notice. But ILMDA provides training
through a DVD program that we share with members for
free – we have a list started in order to send it to the next
company when it is returned by the current company.
HOLIDAY PAY
Question: What are my legal responsibilities regarding
holiday pay?
Answer: There are no legal requirements to pay
“holiday pay.” Legal responsibilities are to pay for hours
worked plus any over-time hours at time and a half pay.
It is always good to check what you have done in the
past as that has set a precedent. Also, please know that
a precedent can be changed – upon notification of your
employees. And, of course, if unionized pay heed to your
contract.
CREDIT CARD SCAM
Question: I think that I am a victim of a credit card
scam. The caller ordered six miter saws (that I have to
order) and paid with a credit card number that wouldn’t
work. They then called back with another credit card
number, and it went through. They are having Federal
Express pick up and deliver the saws to them so I do not
even have an address for where the saws are going. I
have called the Discover card place, and they said the
card was good – but it just doesn’t seem right. What do
you think?
Answer: I think you are very wise to question this
transaction. Once the saws are gone and you have no idea
where, the real owner of the credit card will be receiving his
billing statement and the wood dust will hit the fan. Here
is the Discover phone authorization and customer service
number for Discover: 800-347-2000. Also, call your credit
card processor for additional help. This does seem exactly
like a variation of credit card scams causing havoc and
financial loss to lumber dealers throughout Illinois.
After thought: (This lumber dealer voided the sale,
issued a credit (refund) to the credit card number the next
day and says he will wait to see if Federal Express actually
comes for the pick-up – then out of curiosity he will see
where the saws were to have been delivered. Also, said
he was able to sleep after issuing the credit.)

Dealer to Dealer is written to share problems and solutions that are common to members of the Illinois Lumber & Material Dealers
Association. When legal or professional opinions are shared, ILMDA is prepared to disclose the source of said opinions should
additional consultation be desired.
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Editorial...
Continued from page 3
stop. Mary handles all the association’s product sales
from power ladders to management guides, and she runs
and supervises our golf outings. She administers our
drug testing program, has developed many new programs
for our members’ benefit including the cost saving credit
card vendor program and every day answers regulatory
questions for members.
You all must be wondering what the rest of us do here
at ILMDA. And the answer would be that we depend on
Mary. Just the thought of the extra workload is enough to
make one cringe at the loss.
Let me tell you some things you probably do not
know about Mary. She has a heart of gold. On numerous
occasions she has helped homeless pregnant women find
their way in life. She has assisted older folks who need
counseling or just a friend. She reads with little boys who
have no one else to read to or listen to them, and she
practices her faith as few I have ever witnessed. She is
a quality woman, who in her own unique way would do
anything to be loyal to a friend. When choosing teammates
you truly want Mary on your side of the ball.
I am betting that even in retirement she will forever be
involved intellectually in evaluating the political landscape.
And if you have time to listen, I am confident that she will
be willing to submit for your consideration her unique and
often surprisingly logical (or sometime illogical) solutions
to the world’s problem. Mary would have made a great

politician if she were not so honest.
I will not be emotional about her departure quite yet
as I have three more months with her, and I do not want
her to think I am going soft. But you must know that Mary
Murphy has been the
best thing to ever happen
to my business life. I will
miss her terribly. I know
you will too. If you get a
chance to greet her at her
booth at the EXPO this
year give her a big hug,
thank her for decades of
relentlessly long hours,
and wish her the very
best in her retirement.
Thanks Mary for
watching my back all
these years.
- JBJ

Amerhart has been a long time supplier of
Certainteed, Trex, LP, Lomanco, and Rollex
branded products. Give Amerhart a call
“You won’t be disappointed!”
This is just a small sample of the Amerhart
product offering. Stop at our booth at the
Illinois Construction Supply Expo in Peoria
on March 22nd, and 23rd and experience the
Amerhart difference.

Sun Prairie Location
Winter 2012

Certainteed Vinyl
Siding & Accessories
Trex Decking & Railing
LP Engineered Wood
Lomanco Ventilation
Rollex Soffit System

Call one of our branches today
Sun Prairie, WI– 800-879.7123
Pekin, IL --800.879.9123

Pekin Location
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Tax

Bite

Tax Tips for Dealers
Irving L. Blackman

by Irv Blackman, CPA

Irv Blackman, CPA and lawyer, is a retired founding partner of Blackman Kallick Bartelstein, LLP (CPAs) and Chairman Emeritus of the
New Century Bank (both in Chicago). Want to consult? Need a second
opinion? Visit Irv’s website at www.taxsecretsofthewealthy.com. Contact Irv at 847-674-5295 blackman@estatetaxsecrets.com.

In This Economy the Right Estate Plan
Often Becomes Your Best Investment
It’s sad, but true. All estate plans are not created
equal. This article is targeted to help everyone who has
a completed estate plan in place, but is not 100 percent
delighted with the plan. Over the years, I have asked
hundreds of people in this not-delighted group, “Why?”
Hands down, the single biggest reason is, “Because my
family’s wealth must be shared with the IRS to pay [often
followed an expletive] estate taxes.”
We are about to attack this problem head on, then
solve it.
When I consult with readers of this column (who
have an estate tax problem), they fall into one of three
categories: those who want to…
#1. Maintain their wealth… Tend to be older and
retired/main goal is to maintain their lifestyle, including
spouse, if married.
#2. Grow their wealth… Tend to be younger/still
hell-bent-for-thunder to expand their business and seek
business and investment opportunities.
#3. Get rid of their wealth to family and/or charity…
Can be any age, but usually 59 or older; seldom completely
retire: have earned, inherited or both significant wealth;
legally reducing or eliminating the estate tax bite is often
their favorite indoor sport.
Which category are you? It’s possible to be a bit in
two categories at the same time. No matter what category
someone is in, the economy troubles almost every reader/
client I talk to.
Yes, the economy is a current problem. But over
the years, what do you think is the common concern to
almost all of my readers – whether – in category #1, #2,
or #3?... They have the gnawing feeling that their estate
plan is just not right, could be better, but they don’t know
what to do about it.
Can you guess why they feel that way? (Hint: The
real reason is they are right: Their plan could be better.).
The simple answer to the why is they have a traditional
estate plan (TEP). Bet almost 100% of my readers (yes,
that includes you) has a TEP, if you have a “completed”
estate plan. A TEP, is simply a set of documents – usually
a short will, with a longer trust – that contains a typical
A/B set of trusts (often called a family trust and a residual
trust).
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A TEP is a good start to estate planning, but it never
– and I mean never – can conquer the IRS estate tax
monster. The best a TEP can do is defer the estate tax
until both the husband and wife have gone to their reward.
Then, the IRS will collect its pound of flesh.
A recent email from a column reader (Joe) explains
the problem of a TEP. The email said in part: “I would
like for you to review my [and his wife Mary’s] Revocable
Family Trust. My Ohio lawyer thought that the documents
should be reviewed by a Florida lawyer.” A telephone
conversation with Joe confirmed that he was a solid #3
(as described above) and was moving to and intended to
become a resident of Florida.
At my request Joe sent me a standard consulting
package: (a) personal financial statement for Joe and
Mary; (b) last year-end financial statement for his family
business, Success Co, (being run by his son Sam); (c)
a family tree – including all of his kids and grandkids;
and (d) his estate planning documents (No surprise, two
TEPs, one for Joe, one for Mary).
Now, two facts that will lay the groundwork to prevent
a large portion of your wealth from being lost to the IRS,
but instead enriching your family:
Fact #1. (Is obvious, but ignored.) The estate tax
plans for clients in categories #1, #2 and #3 should be
substantially different. After all, the facts, circumstances,
ages, goals, how the economy might impact them
(stays lousy, inflation might rage, etc.), and other factors
logically call for different estate plans. What’s true in reallife practice?... Almost all plans – whether #1, #2 or #3 –
are plain vanilla (TEPs). Not a ghost of a chance to save
taxes.
Fact #2. (Bad – really incomplete – legal work favors
the IRS, not the client.) I searched my files to find five
each of category #1, #2 and #3 clients, a total of 15).
I wanted only “completed” estate plans where the client
came to me for a second opinion. Even I was shocked.
True to form, each had a TEP… a good start.
But not one had a comprehensive lifetime plan… we
put in 15 such plans. Only one had an irrevocable life
insurance trust, we created 10 more. There were no family
limited partnerships or intentionally defective trusts, we
created eight and five, respectively. Each of the 15 plans
required from two to as many as six lifetime strategies
to bring the overall plans up to our standards. We did
nothing fancy or unusual (for our way of planning). All
strategies were easy to do, legal and saved (depending
on the client) payroll taxes, income taxes and, in all cases,
eliminated the impact of gift and estate taxes.
The question still remains. Why don’t TEPs work
to save taxes?... Let’s solve the mystery by asking and
answering a few questions. When does a TEP take
effect… not until you die, not a second before. What is a
TEP’s purpose?... To create a detailed plan of to whom,
how much and when your wealth is distributed (not while
you are alive, but only after you are dead). Logic tells you
if you want to win the estate tax game against the IRS, a
lifetime plan is essential.
We have done so many estate plans over the years
that we have reduced our methodology to an organized
system that includes 23 core strategies and dozens of
sub-strategies in the right combination.
The ILMDA Advantage

Tax Bite

Continued from page 6
The system always works. We applied the system
to Joe’s (and Mary’s) information package. We used six
core lifetime strategies and two sub-strategies. Their
estate tax would have been just over $7 million. We not
only killed Joe’s potential estate tax liability, but created
an additional $3 million in tax-free wealth for Joe’s family
with a strategy called “retirement plan rescue” (converts
funds that would normally be double taxed at death –
because funds are in an IRA or other qualified plan – into
tax-free life insurance).
The answer to the following questions, often asked by
readers of this tax column, should help everyone reading
these words win their own estate tax battle. “Irv, how do
I know when my estate plan is done and done right?”…
Here’s a two-point answer: (1) When your advisor can
look you in the eye and tell you – whether you are worth
$4 million or $40 million (or more) – that the estate plan
created for you will eliminate the impact of the estate tax.
Simply put, if you are worth $12 million, $12 million to your
family (all taxes paid in full); if you are worth $42 million,
$42 million to your family. Fill in your own number. And
(2) your advisor can explain in simple English how each
strategy works to save those millions. If your advisor can’t
do it, get a second opinion.
Now, a seeming shift (which you will see is really not
a shift) in subject matter. This tough economy has been

tough on the Red Cross, which is still pouring money into
Haiti following the tragic earthquake.
Here’s a little plan to help you save a ton of taxes
while helping the Red Cross. My book, Tax Secrets of
the Wealthy sells for $367. The book shows you step-bystep how to totally eliminate the estate tax. You’ll learn
how to use the system we use to do real-life tax planning
for our clients. Simply write a check (payable to the Red
Cross) and the book is yours. Send your check to me: Irv
Blackman, 3960 Deer Crossing Court, Unit 102, Naples,
Florida 34114.
I’ll do two things in return: (1) Send you a copy of Tax
Secrets of the Wealthy (as my gift to you) and (2) pay
the shipping (via UPS). How much should be the amount
of your check?... $100… $200… $500 – you decide.
Please affix your check to your business letterhead with
your business card (just your name, address and phone
numbers – home and cell – if you are not in business).
I’ll forward your check to the Red Cross and ask them to
acknowledge receipt directly to you.
As always, if you have a question, call me (Irv) at
847-674-5295.

FOR SALE

1994 L-8000 Ford diesel boom truck with 24'
bed, TS-33 Prentiss boom. Red cab, black bed.
151,000 miles with engine being rebuilt at 144,000.
Price-$20,000. Inquiries call 618-635-8308 or e-mail
dstiege@madisontelco.com.

So. You Have
New Windows.

a new
choice

We can trim it out in minutes.

insurance!

Really. It’s that easy.
With Tempco’s Great
TrimTM you can trim your
vinyl window in minutes.
Great TrimTM is a jamb
extension and casing
combined into a quality
pre-finished solid unit that
installs with a few nails.
And, presto. Your window
installation is done.
FAST.
It is so revolutionary, it’s
patented (No. 6,141,922).

Call us today. We can install it all.

Snyder Insurance is
an endorsed member
by the ILMDA Trust.

for your

health

We can provide ILMDA
members with more options
for your health insurance.
Call Brian or Jimmy today to
find out how we can tailor a
plan to fit your needs
and your budget.

Home, Auto, Business, Farm, Life.
Service Beyond Expectations!

www.insurewithsnyder.com
Brian Soule
C: 309.275.9987
brian.soule@insurewithsnyder.com

Thomas “Jimmy” Mitchell

Double Hung • Bay/Bow • Slider
Casement • Great Trim

Winter 2012

Custom Size Vinyl Windows
Replacement and New Construction
Aluminum Storm Windows and Doors

O: 217.793.6000
C: 217.341.9141
thomas.mitchell@insurewithsnyder.com
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Safeguard Your Health-Care Dollars
Physician Offers Tips for Saving Money, Assuring Quality
More Americans are paying more of their healthcare costs out of pocket every year because they lack
insurance, have higher deductibles and co-payments, or
have chosen a Health Savings Account plan.
There are ways they can save money without
jeopardizing their health and there are steps they
should take to ensure they’re getting the best value
for their dollars, says physician Angel M. Garcia (www.
DoNoHarmDrs.com).
Garcia, author of Do No Harm: Saving Our HealthCare System, says patients themselves are the first line
of defense in an industry where increasing tensions have
created new stressors at every level.
“No physician is beyond becoming burnt out,” he
says. “Physicians who are working mechanically, who are
no longer interested, committed and enjoying practicing
medicine can be a danger to their patients.
“I’ve heard many patients excuse their doctors by
saying, ‘Oh, he’s just burnt out.’ While such loyalty is kind,
the issue is one the patient should talk about with their
doctor. “You could just say, ‘Hey, Doc, you seem tired. Are
you OK?’ You may be surprised how much your doctor
appreciates your concern.”
Garcia offers these simple ways patients can save
money and ensure their money is well spent:
• For minor illnesses, try over-the-counter medications:
Some illnesses might be resolved with non-prescription
drugs. Caution: If symptoms aren’t resolved in three to
five days, or if they go away but keep returning, you must
see a doctor. Garcia recommends Zyrtec-D 12 Hour
for allergic sinusitis and upper respiratory infections,
hydrocortisone cream for rashes and bug bites. Prilosec
for heartburn, Imodium AD for diarrhea.
• Talk to your doctor – if you can’t, change doctors:
It doesn’t matter whether your physician is nationally
renowned or a Harvard graduate; if he or she doesn’t
have time to listen to you, or doesn’t seem interested,
find a new doctor. A good place to start is references from

ILMDA Advantage
Magazine Advertisers*
Amerhart........................................................... 800-879-9123
Edmund Allen Lumber................................. 800-892-1884
Federated Insurance .................................... 507-455-5200
Hutchison Lumber & Bldg Products..........800-927-3620
ILMDA Insurance Trust..................................800-252-8641
Snyder Insurance Agency............................. 877-725-1800
Tempco Products ..........................................800-642-4391
Transworld Systems....................................... 618-540-4727
*Last minute advertising changes may affect the
accuracy of this listing.
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friends – but be sure to ask whether they’re happy with
their doctor’s bedside manner. “Arrogant but good” is not
what you want.
• Be prepared so you get the most out of your visit:
The doctor will want to know your chief complaint: when
the problem began, how it progressed, what makes it
better or worse, any associated symptoms, such as
fever. He or she will also need to know what medications
you take, including the drug name, dosage, how it’s
administered, and frequency. If you take more than one
or two medicines regularly, you should make a list and
keep this information in your wallet.
• Don’t skip the follow-up visit: When a patient sees
a doctor for a medical complaint, a follow-up visit usually
is scheduled. Some patients skip these because they
feel better, but that may mean the medications have
temporarily relieved the symptoms. The follow-up is
worth the money to ensure the problem is resolved and
no abnormalities remain.
Angel M. Garcia is a practicing physician with more than
25 years of clinical experience. Dr. Garcia was a five-time
guest speaker at the National Medical Records Institute annual
scientific meetings. In 2001, Dr. Garcia was selected as a finalist
for the Ernst & Young Entrepreneur of the Year Award and was
a guest of President George W. Bush at the White House for the
High-Tech Leaders Forum and the Economic Leaders Forum.

In Memoriam
Melvin G. Willms, 64, of Brownstown,
IL, died on Wednesday, January 11,
2012 at his home.
Melvin was born on March 11,
1947, in Vandalia, IL, the son of Gerald
Eugene and Norma Virginia (Jones)
Willms. He married Karen E. Chaplin
on July 6, 1996 in Brownstown, IL.
Melvin was the Owner/Operator of
Brownstown Lumber, a member of
Gideons International & First Christian
Church, Brownstown, IL. He is survived by Wife, Karen
Willms of Brownstown, IL; Mother, Norma Willms of
Effingham, IL; 4 Sons: Tony Willms of North Carolina,
Tucker Willms at home, James Schaible of Brownstown,
IL & Rick Willms of Decatur, IL; 3 Daughters: Marni Willms
of Vermont, Courtney Donovan of Georgia & Gretchen
Smith of Charleston, IL; 3 Brothers: Paul “ Whitey” Willms
& Susan of Shobonier, IL, Joe Willms & Friend, Aileen of
Vandalia, IL, & John Willms & Kathy of Brownstown, IL; 4
Grandchildren; 1 Great Grandchild and Several Nephews
& Nieces. He is preceded in death by his Father.
The Funeral Service was held January 14, 2012,
at Liberty Christian Church, Rural Brownstown, IL.
Memorials: Gideons International and/or First Christian
Church, Brownstown, IL and/or Brownstown Park
District.
The ILMDA Advantage

EMPLOYEE BENEFITS
for MEMBERS
THROUGH THE
ILMDA INSURANCE TRUST
TASC CAFETERIA PLAN
ADMINISTRATION
(Except S-CORP)

TASC - An ILMDA Trust endorsed
cafeteria plan administrator will provide
you and your employees with an easy
way to make your purchase of the
following items tax free:
Day Care - Dental Care - Co-Pays Eye Care - Prescription Drugs Deductibles

The ILMDA Insurance Trust
will help pay the set up fee
and the monthly
administrative fee
(up to $2500)
for your participation
in this plan.
Almost all the administrative expenses will
be covered by your participation through our
Trust and the tax savings will be captured to
you and your employees’ bottom line.

2012 HEALTH
INSURANCE
PREMIUM HOLIDAY
up to $1,000
for one month only
In order to preserve the Trust Funds
as long as possible and provide
continued employee benefits, the
Trust Committee has set the above
limits for the 2012 health insurance
premium holiday.
HEALTH INSURANCE
THROUGH EITHER:

FEDERATED INSURANCE
SNYDER INSURANCE or
COVENTRY HEALTH
INSURANCE

To receive this benefit, a copy of any health insurance billing statement

for 2012 and/or the Administrative invoice(s) from TASC, along with
the cancelled check(s) showing payment should be mailed or faxed to
ILMDA, Attn: Mary Murphy, 932 South Spring Street, Springfield, IL 62704 - Fax: 217-544-4206.
(You must be a retail or associate member in good standing with ILMDA.)
If you have questions, call or email Mary (mm@ilmda.com) or
Barry (jbj@ilmda.com) at ILMDA - 1-800-252-8641.

Winter 2012
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2012 Legal Issues
NEW SEAT BELT LAW
Public Act 97-0016 requires safety belt use for all
backseat passengers. Prior to this change, only front seat
passengers were required to wear a safety belt under the
state’s primary safety belt law.
“Safety belts have proven to be effective at reducing
the severity of injuries and saving lives in automobile
crashes,” said White.
ELECTRONIC WASTE - TRASH
As of 2012, it is illegal for residents to dispose of
electronic waste in their trash, or for landfills to accept
such waste. Consumers must take their e-waste, such as
computers, TV sets, video game consoles and recorders,
to registered recyclers for proper management.
SCHOOL SAFETY–ONLINE THREATS
School boards have the power to suspend and expel
students who make explicit online threats against fellow
students or school employees under House Bill 3281.
Several new state and federal laws have gone into
effect that affect the trucking industry. Here are two
that you need to know about:
UNIFORM TRUCK SPEED LIMITS ON 4-LANE
HIGHWAYS
Effective January 1, 2012, a new Illinois law will
expand the uniform 65 MPH speed limit to those 4-lane
divided highways outside of the Chicago-area that
currently have a split speed limit. Two years ago, the
Illinois General Assembly passed legislation to allow for
a uniform speed limit on “rural interstates”, but it did not
include these 4-lane divided highways, many of which
are built to interstate standards. SB 1913, sponsored
by Sen. John Sullivan and Rep. Dan Beiser, allows for a
uniform 65 PMH speed limit for both cars and trucks on
these 4-lane divided highways that are not classified as
interstates.
Portions of the following state highways are affected
by this legislation:
US 20
Ill. 2
US 24
Ill. 6
US 34
Ill. 13
US 45
Ill. 92
US 50
Ill. 104
US 51
Ill. 255
US 67
Ill. 336
US 136
HAND-HELD CELL PHONE BAN
The ban on the use of hand-held cell phones by
commercial motor vehicle drivers takes effect January
3. This includes “push to talk” devices, but does not
include CB or two-way radio systems. Texting is strictly
prohibited by a previous rule.
CMV drivers can use their phone if it is equipped with
a headset or other bluetooth type device which allows the
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receiving or making of phone calls by the single touch of
a button, and/or is voice accuated.
The cost of violating the rule is high and impacts both
the driver and the company.

OSHA Quicktakes
Waymar Construction Co. in Shelby, Ohio, Cited for
Child Labor and Safety Violations after 16-year-old
Injured on Job Site

The Department of Labor cited Waymar Construction
LLC for child labor and safety violations after a 16-yearold worker suffered cranial trauma and fractures from
falling off a scissor lift during roofing operations at a
Sandusky, Ohio, job site. OSHA fined Waymar $20,020
and cited the company for failing to provide fall protection
training and ensure workers were protected from fall
hazards. DOL’s Wage and Hour Division assessed civil
penalties of $30,350 against the company for allowing a
minor to operate a hoisting device and perform roofing
work in violation of the Fair Labor Standards Act’s (FLSA)
child labor provisions. Waymar was also found to be
in violation of the overtime provisions of the FLSA, for
paying workers “straight time” wages for hours worked
over 40 in a week.
OSHA issued a hazard alert earlier this year about
the hazards of using portable, hydraulic-powered scissor
lifts. Hazards associated with scissor lifts include using
the equipment during high winds or bad weather;
overloading the equipment with heavy objects; removing
the guardrails during operation; and driving the lift while
in an elevated position over uneven or unstable ground.

Members in the

News

President of Maze Nails Makes Appearance
on ABC News

Roelif Loveland, President of Maze Nails, has
become a national star with a taped appearance on
ABC News with Diane Sawyer in their Jobs In America
and Made in America segment and also another taped
appearance on Fox Business News. Made in America
featured a house made entirely of materials made in
America. The contractor provided a list of MIA materials
that covered most of the United States. This contractor
stated that if every contractor would use American made
products it would provide a 5% increase in jobs. The
show also interviewed an economist who confirmed that
percentage. Congratulations to Roelif and Maze Nails.
The ILMDA Advantage
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2012 EXPO NEW Product Showcase
See these new products on the Expo Show Floor in Peoria
Babb Lumber -

Next Generation Preserved Wood
Wolmanized EraWood™ lumber protected by a non-metallic preservative
is now being produced by Babb Lumber Company in Vincennes, IN. The
lumber is pressure-treated with a carbon-based preservative produced
by Arch Treatment Technologies, Inc., Atlanta. Wolmanized EraWood™ is one of the leaders in the next
generation of non-metallic wood preservatives. Wolmanized EraWood™ lumber is suited for out-ofground applications such as deck platforms and rails, fence boards, and gazebos. Wolmanized EraWood™
has a light color and covers easily with paint or stain. In addition to preservatives, Wolmanized EraWood™
contains a stabilizer and water repellant that reduces warping and checking. Wolmanized EraWood™
has been recognized for its environmental features, including listing in the GreenSpec® directory. It
is listed in the standards of the American Wood Protection Association; production is audited by an
ALSC accredited third-party inspection agency. Babb Lumber operates treating facilities in Vincennes,
IN. More information on Wolmanized EraWood™ lumber is available by contacting Beverly Parish at
812-886-0551 or bev@babb.com.

Boise Cascade

From Boral Stone Products we introduce Versetta Stone® a panelized stone
veneer that has the look and feel of stone, but installs like traditional siding.
Versetta Stone® panelized stone veneer is a nonstructural, cement-based,
manufactured stone veneer that delivers the authentic beauty of traditional
stone masonry without the excess cost and installation time. Easy-to-install
Versetta Stone® requires no mortar or mason and allows you to more quickly
begin enjoying the look of stone as well as its affordability. Available in two
textures and six colors Versetta Stone® is the ideal remodeling product for
your project. For more information visit www.versettastone.com

CertainTeed Build-It Tour

Come to our hands-on training programs for CertainTeed exterior products in our
new specially-equipped trailer on the Expo show floor. Expand your knowledge
and learn proper installation techniques for millwork, trim, decking, siding and
Building For Success
more..
Date: Event #1- 03/20/2012 • Event #2- 03/21/2012

Come to our hands-on
training program
for CertainTeed
exterior products.

Time: #1- 1:30PM - 5:00 PM • #2- 8:30AM - 2:00 PM

Stop by for our
hands-on
tr aining progr am
for Fairway
products.

East Side Lumberyard Supply

Location: ILMDA Expo-Peoria Civic Center
201 Southwest Jefferson Avenue
Peoria, IL 61602

Heritage Stone by ProVia is a beautifully realistic and long
lasting manufactured stone for use in homes, commercial
Deck
buildings, architectural surfaces and accent areas. Available
Products
in 5 styles: Drystack, Field Stone, Limestone, River Rock and
For the
Pros
Programs
Ledge
Stone. Heritage Stone carries a 50 year warranty. It is conveniently packaged
Profits
in 10 With
sq. ft.
cartons with each layer in the carton laid out in the order that it installs on
Our
wall. There are many matching accessories available to complete any project. Call
MOBILEthe
SHOWROOM
us for a quote today!!
Contact: 618-532-5265

Topic(s): Vinyl Siding & Poly Shakes (CT/WV), Trim,

CertainTeed is hitting the road with a hands-on
program: the Build-it™ Tour. Featuring a specially
equipped trailer, we’re bringing product and
installation training directly to installers, architects
and others through your local CertainTeed distributor.
It’s a great opportunity to:

Exclusively at

n

Register during
the event to win a
DeWalt® Worksite
Charger/Radio

Expand your knowledge and learn proper
installation techniques for polymer shakes, fiber cement
siding, insulated siding, vinyl siding, housewrap, PVC trim,
plus fence, railing and decking

ILMDA/HBAI Expo

Network
with CertainTeed
personnel, your local distributor,
Peoria
Civic
Center
n

and other contractors

Tuesday March 20, n2012
&your
Wednesday
March
2012
Broaden
service offering (and
earn more 21,
money!)
by

Fairway Vinyl Systems

learning
to install
new products
Stop by for201our
Southwest Jefferson
Avenue
• Peoria,
IL 61602 • 618-532-5265
hands-on
The Fairway mobile showroom features
Vinyl & Composite Railing
systems,
Knowledge Profits
Success
tr aining progr am
Come discover Fairway Vinyl Systems! The Fairway mobile
Posts & Columns, Secondary Round
for Fairway
Railing, Vinyl Fence, and more!
features vinyl & composite railing systems, posts & columns,
products.
Manufacturers Reps Onsite

showroom
secondary
round railing, vinyl fence and more. See us on the Expo show floor for
hands-on training programs.
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Exclusively at

With Our
MOBILE SHOWROOM

ILMDA/HBAI Expo
Peoria Civic Center

Tuesday March 20, 2012 & Wednesday March 21, 2012

The ILMDA Advantage

2012 EXPO NEW Product Showcase
See these new products on the Expo Show Floor in Peoria
The Empire Company

The Empire Company is proud to introduce the
stocking of Premium PVC Sheet Board. Reversible
and beautiful, these sheets give you the flexibility
to choose either a smooth or embossed finish. 4 ft. x 8 ft. sheets available in 3/8
in., 1/2 in., 3/4 in., or 1 in. thicknesses. Ask about Empire’s damage free packaging
system.
Now available! The Empire Company is pleased to offer a wide range of
in-stock PVC boards. Empire’s stock PVC boards give you the flexibility to choose
either a smooth on four sides or reversible embossed texture. Sizes available
range from 1x2 to 1x12 and 5/4 x 4 to 5/4 x 12.
Lite MDF Unprimed Sheet now available from The Empire Company. Made from ultralite MDF, the sheets are perfect for
counter tops, cabinets, as well as a variety of other applications. Sheets are approximately 4 ft. x 8 ft. x 18 mm thick. Only available
in unit quantities.
Creative Stair Parts sets the mark for superior beauty, elegance, design, and quality. Now available through The Empire
Company, check out our extensive offering of in-stock iron and wood stair parts. Stop by booth #419 to learn more.

Guardian Building Products

From CannonBall: HNP Bigg-FrameTM Sliding Door Systems. Complete the entire
CannonBall: HNP door installation with track, trolleys, and Bigg-FrameTM sliding door
system components. Available in all popular sizes for trouble-free use with either wood or
metal horizontals. Use with #235 steel girt. Overall 4-1/2” thickness. Continuous guide system
complete with brackets and fasteners, all galvanized steel construction. Use length closest
to 60% of door panel width. Can be spliced to form longer lengths. System is a time and
money saver. All trim and flashing are durable, chip resistant finish, and ready to assemble
and skin. America’s best combination of wind-resistant engineering features. Available with
optional self-drilling, self-tapping fasteners to help complete the job in a hurry.

Hutchison Lumber

Hutchison lumber operates a high-production
lumber package saw for trimming entire bundles of wood in a single pass. This highly accurate
chop saw can trim to 1/16” precision, and leaves a smooth clean end cut on the lumber. On a
typical production day, this saw can make 60 cuts, and produce over 18,000 pieces of precut
lumber products for industry, pole buildings and many other projects.
http://www.youtube.com/watch?v=87sAvH6tJgs&feature=related.
Hutchison also operates a 12” banding saw that can re-saw lumber. We can make pallet lumber, high-quality rough (S1S2E)
boards, rough timbers, hardwood cants, industrial blocking and the list goes on. Any lumber item in our yard can be resized to
your specifications. This is a versatile machine that does quality work.
www.youtube.com/watch?v=87sAvH6tJgs&feature=related

Maze Nails

Stainless Steel (316) 15o Coil-ated Nails
Top-quality Type 316 STAINLESS STEEL Ring Shank Cedar Shake and Shingle
Nails are ideal for the dependable application of cedar shakes and shingles.
Mandatory within 15 miles of salt water areas as per the Cedar Shake and
Shingle Bureau (www.cedarbureau.org) and for appying fire-retardant treated
shakes and shingles. (Check with fire treater for specific fastener requirements).
Type 316 Stainless Steel produces the most corrosion-resistant nails available
- for a lifetime of worry-free service.
Winter 2012
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2012 EXPO NEW Product Showcase
See these new products on the Expo Show Floor in Peoria
PrimeSource

New 1,000 Count Grip-Rite Collated Fasteners from PrimeSource
Building Products. PrimeSource is excited to introduce the latest innovation in pneumatic fasteners in
the Grip-Rite Collated Fastener Product Line. 1,000 Count Plastic tubs of fasteners in all the main types
of collated: Paper, Wire & Plastic. These new tubs are re-sealable to protect and re-use the fasteners.
They are convenient for the end user and perfect for the small projects and those professionals who
use more than one make and model of tool brand.

Accoya Wood
®

A MoDifieD WooD BeAutiful AnD SuStAinABle

Award for
Innovative Excellence
Sustainable modified Accoya® wood
selected as innovative solution.
The International Wood Products
Association (IWPA) presented UCS
Forest Group of Companies (Sierra
Forest Products, Upper Canada Forest
Products, UCS Global and A & M
Wood Specialty) with the Innovative
Excellence Award for their submission
on Accoya® wood. The prestigious
award is given annually to the company
implementing innovative solutions to
using, manufacturing, marketing or
distributing imported wood products.
The IWPA award program highlights
how architects and designers benefit
from an expanding palette of wood
opportunities. The program also shows
how their increased specification leads
to the expansion of sustainable forest
management and supports forestdependent communities.

A

ccoya® is the world’s leading high technology wood. Created from sustainably
sourced softwood, Accoya® matches or exceeds the durability, stability and beauty of
the very best tropical hardwoods.
The Accoya® wood production process takes sustainably sourced, fast growing softwood and, in a non-toxic process that ‘enables nature’, creates a new durable, stable
and beautiful product – that has the very best environmental credentials.
A new world of high performance, sustainable, low maintenance products – including windows, doors, decking, cladding and glulam structural beams – is opened up by
Accoya® wood. The exceptional properties of durability, stability, strength and beauty
have even led to Accoya® wood being used as the main construction material in a
heavy traffic road bridges with highly original designs.
Accoya® is helping to protect the world’s precious hardwood resources and is
guaranteed for 50 years in exterior use and 25 years when used in the ground. This
long life also provides an added benefit – helping to reduce carbon emissions.
Accoya® wood creates beautiful and sustainable possibilities, even in demanding applications. While mankind may not like extremes of cold, wet and even heat,
Accoya® wood can withstand the toughest environments. Accoya® has been tested
over prolonged periods in all types of weathering conditions, above ground, below
ground and even in water. Not only is its durability proven, but it has also been shown
to retain its appearance, requiring much less frequent maintenance than most other
solutions. This gives added reassurance to manufacturers, architects, specifiers,
builders and property owners alike and makes Accoya® the ideal choice for a diverse
range of external applications.

C r e at i n g t h e w o r l d ’ s l e a d i n g
h i g h t e C h n o l o gy w o o d

1 Delivering the Difference
The technology
behind Accoya® wood
is based on acetylation, a process that
has been studied by scientists around
the world for more than 75 years. This
method of improving wood has been
proven to deliver such superior performance that it has long been used as
the “gold standard” against which other
methods are measured. The producers
of Accoya® figured out how to take this
technology beyond a test scale with consistency and affordability.
U C S Fo r e S t G r o U p o F Co m pa n i e S

Sierra Forest Products

Accoya® is the world’s leading high technology wood.
Created from sustainably sourced softwood, Accoya®
matches or exceeds the durability, stability and beauty of
the very best tropical hardwoods.
The Accoya® wood production process takes sustainably sourced, fast growing softwood
and, in a non-toxic process that ‘enables nature’, creates a new durable, stable and beautiful
product – that has the very best environmental credentials. A new world of high performance,
the accoya wood
production
sustainable,
low
maintenance products – including windows, doors, decking, cladding and
process takes sustainably
glulam
beams – is opened up by Accoya® wood.
sourced,structural
fast growing softwood
®

and, in a non-toxic process that
‘enables nature’, creates a new
durable, stable and beautiful
product – that has the very
best environmental credentials.

Simpson Strong-Tie

New SDWS Ledger Screw and SDWH Hex-Head Screw Simpson Strong-Tie introduces two new
screws that provide high-strength alternatives to through-bolting and traditional lag screws. The
new Strong-Drive® SDWS screw is specifically designed for structural wood-to-wood applications,
including securing deck ledgers. The low-profile, 0.22" diameter SDWS screw provides a safe, highstrength alternative to traditional lag bolts as well as higher loads than other lag solutions. The
fastener features a patented 4-cut tip that eliminates pre-drilling and a unique thread design that
provides superior holding power. The screw’s tan color blends in with ledger boards while its double-barrier
coating protects against corrosion in preservative-treated wood applications. The hex-head Strong Drive®
SDWH screw is designed for structural and general-purpose fastening applications. The 0.195" diameter fastener requires less
torque to install than comparable fasteners, which makes it easier to drive. The SDWH also features a corrosion-resistant coating
to make it suitable for interior applications and exterior, preservative-treated wood applications. Both the SDWS and SDWH are
available in 3” to 10” lengths for a variety of structural fastening applications. For more information, visit www.strongtie.com.
groups. This is done by reacting the wood
with acetic anhydride, which comes from
acetic acid (known as vinegar when in its
dilute form). When the free hydroxyls are
transformed into stable acetyl groups,
the ability of the wood to absorb water
is greatly reduced, rendering the wood
more dimensionally stable. This means
coatings on the wood are subject to less
stress and thus last much longer. Since
it is no longer digestible, it is extremely
durable against rot and insect attack.
Accoya® has been recognized with
many environmental awards including
the MBDC’s prestigious Cradle-to-Cradle
Gold level in recognition of its low impact
throughout the life of the product.

Accoya® wood was used for replacement
windows in this iconic lighthouse.

The physical properties of any material
are determined by its chemical structure.
Wood contains an abundance of chemical groups called “free hydroxyls”. Free
hydroxyl groups absorb and release water according to changes in the climatic
conditions to which the wood is exposed.
This is the main reason why wood swells
and shrinks. It is also believed that the digestion of wood by enzymes initiates at
the free hydroxyl sites, which is one of the
principal reasons wood is prone to decay.
Acetylation effectively changes the
free hydroxyls within the wood into a
higher level of naturally occurring acetyl

Tempco Products Co.

Tempco Products has added a new dimension to its dual sealed insulating
glass: tilting mini-blinds. Tempco Blinds Inside (TBI) feature aluminum alloy miniblind slats with low emissivity paint and a polyester ultra violet high resistant finish.
Tempco Blinds Inside (TBI) utilize a top mounted slide to tilt the mini-blind slats to your optimal level of
brightness or privacy. The amount of infrared energy and UV radiation that pass through the mini-blinds is
controlled through this unique design. By locating the mini-blind inside the insulating glass they require
no cleaning or maintenance. Also since they are internally mounted, damage to the blinds from everyday
use is avoided. Tempco Blinds Inside (TBI) are available in clear insulating glass or standard low-e insulating
glass. Argon fill is standard. TBI are not available with the T2IG insulating glass series.
U C S Fo r e S t G r o U p o F Co m pa n i e S

Delivering the Difference

2

Weyerhaeuser
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As Weyerhaeuser continues to expand our specialty building product offering, we are
pleased to announce that TAMKO EverGrain Composite Decking products have been added
to our product portfolio. The EverGrain ENVISION Decking Collection, NEW for 2012, is a
bonded composite deck board featuring an added layer for durability and low maintenance.
True multi shade color options emulate the texture and natural color variation of real wood.
See the new ENVISION Collection at the Weyerhaeuser booth #412.
The ILMDA Advantage
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Schedule At-A-Glance
2012 Illinois
Construction
Monday, March 19, 2012
Supply Expo 7:00 p.m. – 10:00 p.m. Texas Hold’em Tournament with
March 19 - 21, 2012
Peoria, Illinois
Dan Welty
Jones-Berry Lumber
Amboy, Illinois

We will again host a Texas Hold
’em Tournament on March 19, the
evening before the Expo. It will be
held at our new convention hotel –
the Four Points by Sheraton located two blocks east of the
Civic Center. Our sleeping rooms, the ever-popular Auction
and Dealer Reception and the educational classes on Tuesday
will all be at the Sheraton.
The Peoria Convention Center will provide the space for
our Expo. We are excited to report that several new product
demonstrations are being scheduled for the Expo floor,
courtesy of our suppliers and distributors. The free education
line-up includes topics for owners, managers, employees and
contractor customers. Many of us have come to rely on these
presentations from nationwide experts as a means to keep
our businesses on the leading edge of product, management,
planning, technology and construction techniques.
An intangible benefit to the educational program and
the Expo in general is the opportunity to build relationships
with other leading dealers, vendors and suppliers in the
industry. Bring your staff and your builders to this once-ayear opportunity to enhance and improve your business and
business relations.
Consult the schedule in this brochure for specific times
and locations of the events planned to support your building
season. See you there!
Dan

Hotel Information
Convention Headquarters Hotel:

NEW LOCATION!!!!!!

Four Points by Sheraton
500 Hamilton Blvd. - Peoria, IL

800-368-7764 or 309-674-2500
Make your hotel reservations NOW by calling
the Four Points by Sheraton
at 800-368-7764.
Identify yourself as an ILMDA Convention
attendee and receive the
following reduced room rate:
Single/Double = $103 plus tax.

After March 5th, rooms may not be
available or may be at a higher room rate.
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Four Points by Sheraton Blackjack Tables
Sponsored by Tempco Products & Woolf Distributing
Cash Prizes – Top 8 in Texas Hold”em

Tuesday, March 20, 2012

All Tuesday Activities will be at the Four Points by Sheraton
with the exception of the Show Floor which will be held at the
Peoria Civic Center.
7:00 a.m. – 11:30 a.m.

Exhibitor Set-Up - Civic Center

FREE EDUCATIONAL SEMINARS
9:00 a.m. – 10:00 a.m.
Estate Planning Update
Sponsored by Federated Insurance
10:10 a.m. –11:10 a.m. and again at 11:20 a.m. – 12:20 p.m.
 The Top 10 Skills Your Sales Reps Need to Learn
 Using Technology As A Weapon to Compete
 Using Customer Relationship Optimization
		 to Energize Your Business
1:30 p.m. – 5:00 p.m.

Show Floor Hours - Civic Center

5:00 p.m. – 7:00 p.m.
Auction, Reception and
			
Lumberman of the Year Award
Auction & Reception Sponsored by Roberts & Dybdahl
Cocktails & LOY Award Sponsored by Federated Insurance

Wednesday, MARCH 21

All Wednesday Activities will be held at the Peoria Civic Center.
Educational Seminars are FREE to attend.
8:00 a.m. – 9:00 a.m.
Deck Building & Construction
			
Workshop – Advanced Course
Sponsored by Simpson Strong-Tie
8:30 a.m. – 2:00 p.m.
11:00 a.m. – 12:30 p.m.

Show Floor Hours
Lunch ($5.00 per person)

11:30 p.m. – 12:30 p.m. Solutions to Common
			
Framing Errors
		
2:00 p.m. – 3:00 p.m.
Exterior Door Installation –
			
Eliminate Moisture Penetration
			
at the Install
Sponsored by Huttig Building Products

All Convention Education Seminars
are FREE to attendees.
The ILMDA Advantage

Monday - March 19 Schedule
7:00 p.m. – 10:00 p.m.
		

Texas Hold’em Tournament and Blackjack Tables
Cash Prizes - Top 8 in Texas Hold’em

The 6th Annual ILMDA Texas Hold’em Tournament will take place on Monday night in Salon ABC at the Four Points by
Sheraton Hotel. It’s a fun evening with beginner and “seasoned” poker players, old and new friends, and retail dealers and
suppliers...a great time to get to know your supplier or customer better. Come play poker, hang out at the blackjack tables
or just socialize.
BEGINNERS And “PROS” If you‘ve never played Texas Hold’em, this is a great opportunity to learn how and have some fun
at the beginner’s tables. And there is plenty of good competition for the more experienced players.
There is no buy-in, but there is a free-will donation of $25 which will go to the ILMDA Foundation. Please help us plan the
number of tables by preregistering on the convention registration form; however, walkins are welcome. Snacks and beverages
will be provided.

Sponsored by:

Please make sure you register for the
Texas Hold'em on the Expo
Preregistration form.

Tuesday - March 20 Schedule
These educational sessions will be held at the
Four Points by Sheraton.
9:00 a.m. – 10:00 a.m.

Estate Planning Update

Presenter: Robert Nash, Partner
with law firm Nash Nash Bean &
Ford
Sponsored by Federated
Insurance
Estate tax laws changed in
2010. After years of building your
business, you deserve to have
the business continue after you
exit. This session will highlight
common pitfalls in business succession and estate
planning as well as both basics and innovative elements
of an exit strategy. The practical ideas discussed may
mean saving hundreds of thousands of dollars to you.
As a partner in the firm of Nash Nash Bean & Ford,
Robert Nash focuses on all aspects of estate planning,
including estate, gift and income taxes, trust and probate
administration, real estate and business planning. Mr. Nash
has received his Certified Financial Planner designation
from the Certified Financial Planner Board of Standards. He
also has a Juris Doctor and a Bachelor of Science in Finance
from the University of Illinois at Champaign-Urbana.

The following three seminars will be presented at
10:10 a.m. – 11:10 a.m. and again at 11:20 a.m. – 12:20 p.m.

The Top 10 Skills Your Sales Reps Need to
Learn

Presenter: Craig Webb, ProSales
LBM experts agree that
success for many dealers in
2012 will depend on the ability
of their sales reps to spot,
qualify, assist and, ultimately,
sell building materials to
customers. But many of those
dealers are setting themselves
up for failure because their
sales reps lack the skills needed.
Which skills are most vital in today’s market? In his
presentation, ProSales editor Craig Webb draws on his
findings from visits to lumberyards across the United
States to deliver the top 10 skills that all salespeople
should possess. It’s a real-world report on what works.
Craig Webb is the editor of ProSales, the magazine
serving lumber and building material dealers and
distributors. ProSales is the nation’s most honored LBM
print publication. Since joining ProSales in 2006, Craig has
crisscrossed the U.S. meeting dealers and learning about
their operations, and that legwork provides much of the
information that he uses in his articles as well as in his
presentations.

--> Tuesday Continued
Winter 2012
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Tuesday March 20 Continued
10:10 a.m. – 11:10 a.m. and again at 11:20 a.m. – 12:20
p.m. - Continued

Using Technology As A Weapon to Compete

Presenter: Chris Rader, Rader Solutions
Chris Rader will discuss
what technology and software
successful dealers are using
to generate a profit. If you
are thinking about changing
software systems, moving to
a cloud-based application or
want an idea of what software
is available, this is a must-see
seminar. In addition, Chris will
give you simple ideas about
leveraging your smart phone, better managing your
data and the effective use of email. The basics of CRM,
firewalls and remote connectivity will also be included.
While this topic can be cool (geek) and fun, Chris will
focus his presentation on the simple side of technology
including a no-nonsense approach to making a profit
through the use of technology.
Chris Rader was exposed to the fundamentals of the
building supply business at an early age while working in his
family’s lumber business in south Louisiana. After college,
Chris returned to the family business to help streamline
operations with improved technology. Chris later joined
a National LBM Software Company and implemented
enterprise-wide computer systems nationwide. After
realizing that customers needed more than just an
information system, Chris founded Rader Solutions in June
of 1998. He writes a biweekly column called “Rader Edge”
focusing on management, sales and pricing for ProSales
Online. His goal has been for his customers to continue
to improve their bottom line and meet their financial
objectives through a balanced use of technology, education
and training.

Using Customer Relationship Optimization
to Energize Your Business
Presenter: Paul Bumblauskas, PFC Services, Inc.
This session will change
the way you view your business
and career forever. You will also
be able to begin to identify
many areas in your business
in which you can optimize
revenue and gross profit
with risk mitigated and keep
working capital under control!
Following are the objectives
for this fast-paced session:

•

Learn about “optimization” and why this is different
than maximization and minimization.
•
Introduction to Demand-Based concepts and why
they are so different from what we learned in school
and in business.
•
Introduction to Comfort Zones and why failure
to understand them causes us to fall short on
optimizing customer relationships.
•
Learn and understand the five drivers of success.
•
Understand how to evaluate your role with each
customer (pro and retail) and be able to create
strategies for each.
Virtually every participant will gain from this
experience. So, whether you are an owner, manager,
sales associate or involved with administrative support,
we encourage you to attend!
Paul Blumbauskas is a business advisor, facilitator and
international speaker and is highly regarded by business
owners and executives, especially in building material and
home décor-related industries. Paul has over 25 years of
experience in retail, wholesale and light manufacturing
and has amassed unique sets of skills ranging from sales,
staffing and store presentation to accounting, human
resources, information technology, operations and
administration. Paul is currently President of PFC Services,
Inc., a consulting and facilitating firm with a dominant
client base in retail and distribution. PFC is known for
high-impact recommendations that can be immediately
implemented.
1:30 p.m. – 5:00 p.m.
Show Floor Open
The Expo Show floor at the Peoria Civic Center will
have your favorite suppliers as well as some new vendors
exhibiting their quality products and services (please
refer to our current list of exhibitors). Other special
services will be available as well, such as free massages,
shoeshines and great giveaways. So, please plan to
attend and bring your contractors too.

Hands-on Training and Demonstrations!
•

•

The CertainTeed “Build-it Tour” specially-equipped
trailer featuring product and installation training
demonstations on PVC Restoration Millwork, the
Evernew decking lines, vinyl siding and more!
Fairway Vinyl Systems mobile showroom with handson training programs for Fairway railing systems and
other products. Manufacturers Reps Onsite.

Bring a bus load of your best
customers to the Expo!

All Convention Education Seminars are FREE to attendees.
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Tuesday/Wednesday - March 20-21 Schedule
5:00 p.m. – 7:00 p.m.
Auction and Reception - Sponsored by Roberts &
Dybdahl
Cocktails and Lumberman of the Year - Sponsored by
Federated Insurance
Please join us on Tuesday night for the annual Auction
& Cocktail Party and the important Lumberman of the
Year Award announcement! Enjoy free hors d’oeuvres,
beer, wine and soda and make some cool buys! This is a
really fun event, and a perfect time to network or just get
to know your fellow dealers and suppliers. All proceeds
will support the association’s college scholarship
program, education programs/events and legislative
representation through the ILMDA Foundation, the
Education Fund and the PAC. (Cash, checks and credit
cards accepted). See you in the Salon ABC at the Four
Points by Sheraton. Free & Everyone Is Invited!

Wednesday - March 21

All Wednesday seminars and events are held at the Peoria
Civic Center.
8:00 a.m. – 9:00 a.m.

Deck Building & Construction Workshop –
Advanced Course

Presented by Ryan Schaefer, Simpson Strong-Tie
Sponsored by Simpson Strong-Tie
This workshop will provide
attendees with a detailed
review of the structural code
requirements for building an
outdoor wood deck and porch,
based on the International
Residential Code, International
Building Code and the AF&PA
National Design Specifications
(NDS) for wood construction
guidelines. This program is intended to help suppliers,
dealers, designers, builders, contractors, inspectors and
deck professionals ensure that their decks are properly
constructed and code compliant.
Ryan Schaefer is the territory manager for Illinois.
His duties include training, educating and assisting many
design professionals, builders, contractors, building
officials, suppliers and dealers on the importance of
building safer, stronger structures economically. He has
been with Simpson Strong-Tie since 2000 and is available
to offer additional support in the field to meet or exceed our
customers needs and expectations.

8:30 a.m. – 2:00 p.m.

Show Floor Open

11:00 a.m. – 12:30 p.m. Show Floor Lunch
			
$5.00 per person
11:30 a.m. – 12:30 p.m.

Solutions to Common Framing Errors

Presenter: Cheryl Ciecko, WoodWorks
Based on hundreds of job site
inspections, staff at APA–The
Engineered Wood Association
have identified the most
common wood construction
framing and sheathing errors
found in today ’s construction
market. This presentation
examines the consequences
of these errors and provides
practical ways to avoid them.
Cheryl A. Ciecko is a Licensed
Architect/Technical Director for WoodWorks - a nonprofit
initiative of the Wood Products Council. Cheryl is also a
member of the Board of Directors for the Association of
Licensed Architects and a LEED AP. Licensed for over 20
years with experience in a variety of project types, Cheryl
has a BS in Architecture from the Univ. of Illinois - Urbana
with High Honors and a Masters of Architecture from the
Univ. of Minnesota - Minneapolis. Cheryl is a specialist
regarding sustainable design issues.
2:00 p.m. – 3:00 p.m.			

Exterior Door Installation - Eliminate
Moisture Penetration at the Install

Presenter: Cory Williams, Therma Tru Corporation
Sponsored by Huttig Building Products
This seminar will provide information on how to
proactively prevent any moisture from coming in under
or around an exterior door unit. The course will also
review troubleshooting for common installation issues
to reduce call backs and multiple trips for inspection.
Cory Williams joined the Therma Tru Corporation
in 2010. Prior to joining Therma Tru Cory has worked in
the construction management and estimation field for
more than 10 years working both with residential and
commercial construction. Cory currently has responsibility
for Therma Tru products in Illinois, Missouri, Kentucky and
Arkansas.

Come to the Monday night Texas Hold’em Tourney and play or just socialize. And don’t miss the Tuesday
night auction and cocktail party where we will announce the Lumberman of the Year! At both events you can
connect with your suppliers or customers in a relaxed atmosphere and enjoy fun and refreshments.
Winter 2012
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Alexandria Moulding, MW

4747 W. State Road #2, Suite B
LaPorte, IN 46350
Contact: Jeff Clark
Phone : 219-324-9541
Fax:
219-326-5952
Email:
jclark@alexmo.com
Web Site: www.alexmo.com
Alexandria Moulding is a manufacturer
and distributor of wood and wood composite
mouldings. We are known for serving our
customers with cost-effective quality mouldings
on time with 100% fill rate. The “best in class” at
developing and bringing to market value-added
products and services.

Amerhart, Ltd.

1810 Riverway Drive
Pekin, IL 61554
Contact: Paul Des Jardins
Phone : 800-879-9123
Fax:
309-347-1133
Email:
paul.desjardins@amerhart.com
Web Site: www.amerhart.com
From a small insulation products distributor
to one of the largest independently-owned
lumber and building distributors in the Midwest.
Amerhart has been built by association with its
customers. Amerhart offers a wide variety of
building products from a long list of leaders in
the industry: Lomanco Ventilation, Trex, Azek,
CertainTeed, Atlas, FastenMaster, WR Grace, Rollex
& Pactiv Insulation Products. The list goes on and
on.

Babb Lumber Company, Inc.

700 Fulton Glass Road
Vincennes, IN 47591
Contact: Beverly Parish
Phone : 812-886-0551
Fax:
812-886-0284
Email:
bev@babb.com
Web Site: www.babb.com
Babb Lumber Co. is a family-owned business
with a long history. The company currently
operates plants in Vincennes, Indiana, and
Ringgold, Georgia. Babb Lumber products are
Wolmanized Outdoor pressure treated wood,
borate pressure treated wood and untreated
wood. Products include dimension lumber,
timbers and plywood.

Page 20

Biewer Lumber

PO Box 497
812 S Riverside
St. Clair, MI 48079
Contact: Pam Turner
Phone : 800-482-5717
Fax:
810-329-6220
Email:
pturner@biewerlumber.com
Web Site: www.biewerlumber.com
Biewer Lumber, a third-generation, familyowned group of companies, manufactures and
distributes products for a wide variety of building
applications. Biewer Lumber has worked hard to
earn our customers' respect, and we are dedicated
to keeping it.

BlueLinx Corporation

4300 Wildwood Parkway
Atlanta, GA 30339
Contact: Debbie Marinelli
Phone : 800-839-2588
Fax:
800-853-2259
Email:
debbie.marinelli@bluelinxco.com
Web Site: www.bluelinxco.com
When it comes to building products, BlueLinx
is your most valuable resource. As America's
largest building products distributor, BlueLinx
delivers the names you know and brands you
trust. And most important, our expert supply
chain management and distribution network get
the products you need where you need them,
when you need them.

Boise Distribution

600 Timber Lane
Rochelle, IL 61068-3512
Contact: Sarah Haenel
Phone : 877-206-2144
Fax:
815-562-5715
Email:
sarahhaenel@bc.com
Web Site: www.bc.com/bmd
Boise Cascade distributes a full line of name
brand building materials. Some of the products
include Trex, James Hardie, Dow, Boise Cascade
EWP, HB&G, Miratec, Grace, JM Insulation, Rebar,
Versetta Stone and many others. We have a very
competent sales staff to help you with all your
requirements.

Browning & Associates

8002 Wildwood Acres Rd
Cantrall, IL 62625-8737
Contact: Randy Browning
Phone : 217-487-6259
Fax:
217-636-4380
Email:
rbrowning@mchsi.com
Browning & Associates offer decorated
sportswear including shirts, windshirts, jackets
and workwear. We also offer fire retardant
workwear, safetywear and steel-toed safety
shoes.

Central Illinois Woodturners

1941 Cobblestone
Washington, IL 61571
Contract: Bill Paullo
Phone : 309-444-4191
Email:
rpaullo@aol.com
The purpose of the Central IL Woodturners is
to invite, encourage, teach, learn and promote
the art of turning wood. We have a broad range
of turners in our club from beginners to members
with over 30 years experience. Stop by our
booths at the Expo to see pieces of our art and
fun demonstrations of our craft on the lathe.

CertainTeed Build-it Tour

CertainTeed is hitting the road with a handson program: the Build-it Tour. It features a
specially-equipped trailer bringing product and
installation training on PVC Restoration Millwork,
the EverNew decking lines, vinyl siding and more
directly to the show floor for retailers, builders,
installers, architects and others.

CertainTeed Corporation

6 Price Meadows Drive
St. Louis, MO 63132
Contact: Lance Finland
Phone : 314-378-0120
Fax:
610-254-1953
Email:
lance.h.finland@saint-gobain.com
CertainTeed Corporation is the largest exterior
building material manufacturer in North America.
CertainTeed divisions include: Roofing, Vinyl
& Fiber Cement Siding, Fence, Deck, Railing,
Foundations, Gypsum, Insulation, Ceilings, cellular
PVC trim and housewrap.

Coventry Health Care

550 Maryville Center Dr, Ste 300
St. Louis, MO 63141
Contact: Maureen Barber - Sales Director
Phone : 800-743-3901
Fax:
866-465-9494
Email:
mbarber@cvty.com
Web Site: www.cvty.com
Coventry Health Care is driven to ensure that
every person and organization they serve receives
the greatest possible value for their health care
investment. They currently serve more than
5 million members in all 50 states across a full
range of products and services including group
and individual health insurance, Medicare and
Medicaid programs, and coverage for specialty
services such as workers’ compensation. Coventry
has the expertise, the experience, and the agility
to craft the new products, the new processes, and
the new services needed to make health care
more accessible and affordable to all.

The ILMDA Advantage

EXPO 2012 Exhibitors
East Side Lumberyard Supply Co., Inc.

P.O. Box 1190
721 E. Herrin
Herrin, IL 62948-5190
Contact: Donald Reis, Jr.
Phone : 618-942-3281
Fax:
618-942-7038
Email:
donjr@eastsidelbr.com
Web Site: www.eastsidelbr.com
East Side Lumberyard Supply Co., Inc. is a
fourth-generation, family-owned business. We
are distributors of Kitchen Kompact & River
Run Cabinets, Heartland Vinyl Siding, Lomanco
Roof Vents, Rollex Aluminum, Tamko Roofing &
Decking, CertainTeed Roofing plus many other
quality products.

Edmund Allen

P.O. Box 290
117 E. Industrial Drive
Momence, IL 60954
Contact: Mark Carter
Phone : 800-892-1884
Fax:
815-472-3976
Email:
mcarter@edmundallen.com
Web Site: www.edmundallen.com
We are a 100% employee-owned wholesale
cedar distributor and an authorized Cabot
Factory prefinisher. We prefinish our quality cedar
products and our alternative products such as LP
Smartside and Trim, Hardi Fiber Cement Sidings
and other FiberCement or composites. We are
proud to deliver "the good stuff in the Red Wrap."

The Empire Company, Inc.

8181 Logistic Drive
Zeeland, MI 49464-0017
Contact: Tami Westart
Phone : 800-490-8560
Fax:
309-446-9637
Email:
westartt@empireco.com
Web Site: www.empireco.com
The Empire Company provides value-added
products while maximizing your profitability in
wood mouldings, stair parts, interior and exterior
columns, boards and exterior mouldings.

Fairway Vinyl Systems Mobile
Showroom

Come discover Fairway Vinyl Systems. Stop by
their mobile showroom for hand-on training
for Fairway railing systems and other products.
Manufacturers Reps onsite.
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Federated Insurance Companies

Hixson Lumber Sales, Inc.

GRK Fasteners

Hutchison Lumber & Building
Products

P.O. Box 328
121 E. Park Square
Owatonna, MN 55060
Contact: Nick Mergen
Phone : 507-455-5992
Fax:
507-455-7840
Email:
ngmergen@fedins.com
Web Site: www.federatedinsurance.com
Federated is ILMDA's endorsed partner for
the following business insurance products:
property, liability, auto, workers compensation,
life, disability and group health. Insurance & Risk
Management Services.

1499 Rosslyn Road
Thunder Bay, ON P7E6WI
Contact: Angie Whittington
Phone : 807-263-0463
Fax:
800-895-5160
Email:
grk@grkfasteners.com
Web Site: www.grkfasteners.com
GRK Fasteners manufactures an extensive line
of high quality, patented construction fasteners
for use in wood, metal and concrete. Sizes range
from 3/8" to 20" in length.

Guardian Building Products

6301 N Gateway Dr.
Marion, IA 52302
Contact: Mike Maltas
Phone : 800-234-5539
Fax:
319-373-7474
Email:
mike_maltas@gbpd.com
Web Site: www.guardianbp.com
Guardian Building Products is one of the
largest building products distribution networks
in North America. The combined Guardian
Building Products manufacturing and distribution
businesses provide residential and commercial
insulation in addition to a full line of building
materials to over 30,000 customers in the
construction industry.

Hawkeye Building Distributors

7922 42nd Street West
Rock Island, IL 61201
Contact: John Hall
Phone : 309-787-0714
Fax:
309-787-0889
Web Site: www.hawkeyebuildingdist.com
Hawkeye Building Distributors features
CertainTeed Roofing, GRK Screws, Pactiv Foam and
Housewrap, Atrium windows, Rollex aluminum,
CertainTeed Insulation, Exterior Portfolio by Crane
and Exterior and Interior Millwork by Hawkeye.

P.O. Box 237
Plumerville, AR 72127
Contact: Kevin Brewer 		
Phone : 800-844-1503
Fax:
501-354-3279
Email:
kbrewer@tcworks.net
Web Site: www.hixsonlumbersales.com
Manufacturer of southern pine wood products.
Pressure treated wood preserver of ACQ, Borate,
CCA, and Fire-retardant lumber and plywood.
Wholesale distributor of all southern pine
untreated products. Less than truckload, mixed
treated, and untreated shipments available.

P.O. Box 358
940 E. Main Street
Manchester, IA 52057
Contact: Eric Shanahan
Phone : 563-922-2005
Fax:
563-922-2275
Email:
eshanahan@hutchison.com
Web Site: www.hutchison-inc.com
Hutchison Lumber and Building Products,
Manchester, IA, a division of Hutchison
Incorporated wholesales lumber and building
products, manufactures and distributes livestock
and equine equipment, farm hardware and ranch
supplies.

Huttig Building Products

P.O. Box 860
4072 Nash Road
Cape Girardeau, MO 63701
Contact: Eric Kimberly
Phone : 800-866-0020
Fax:
573-335-1911
Email:
ekimberly@huttig.com
Web Site: www.huttig.com
Huttig has locations across the United States
selling building and millwork products. Windows,
doors (both exterior and interior), mouldings,
decking, railing and related products.

Integrity Payment Systems, LLC

1700 Higgins Rd., Ste 690
Des Plaines, IL 60018
Contact: Patty Quinn
Phone: 888-477-4500
Fax:
847-789-8617
Email:
pquinn@integritypaymentsystems
Web Site: www.integritypaymentsystem.com
Credit card acceptance services and cash
management tools for merchants. Integrity
Payments Systems is a nationally-known company
with a focus on service. We offer products that
can help any size business increase their bottom
line!
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Maze Nails

P.O. Box 449 - 100 Church Street
Peru, IL 61354
Contact: Lisa Martin
Phone : 800-435-5949
Fax:
815-223-7585
Email:
lisa@mazenails.com
Web Site: www.mazenails.com
Maze offers a full line of double hot-dipped
galvanized and stainless steel nails in bulk,
collated sticks and coils, especially for the new
treated lumber. Maze Nails carries only 100%
American-made and top quality nails for all your
building needs.

Metal Sales Mfg. Corp.

8111 29th Street West
Rock Island, IL 61201
Contact: Lisa Baker
Phone : 800-747-1206
Fax:
309-787-1833
Email:
lbaker@metalsales.us.com
Web Site: www.metalsales.us.com
With 20 branches throughout the US, Metal
Sales Mfg. is the building industry’s premier
provider of metal building components. Metal
Sales has over 45 years history of providing
cutting-edge products, impeccable service from
highly-trained professionals and the largest sales
force in the industry.

Mid-Am Building Supply

2222 E. McCord
Centralia, IL 62801
Contact: Jason Enke
Phone : 866-755-7636
Fax:
866-300-2454
Email:
jason.enke@midambuilding.com
Web Site: www.midambuilding.com
Mid-Am is a full-line building material/millwork
supplier with six locations. The Centralia branch
services central and southern Illinois. Major
vendors: Owens Corning, Tamko, CertainTeed,
Wolverine, Jeld-Wen, OSI, Simonton, Simpson,
Lomanco, Larson, Metal Sales, Stanley Bostitch,
Mid America, Masonite, Crown Heritage, Column
& Post, Fairway.

Moulding & Millwork, Inc. - Midwest

2200 West Haven
New Lenox, IL 60451
Contact: Dan Heyden
Phone : 800-244-1348
Fax:
815-717-2651
E-mail:
dheyden@mouldingandmillwork.com
Web Site: www.mouldingandmillwork.com
Moulding and Millwork is your source for quality
mouldings at competitive prices. Along with our
many standard profiles, we offer custom
mouldings, S4S boards, and jambs. Please feel
free to contact us if you are in the market for pine,
oak, poplar, MDF, cherry, maple, and finger-joint
pine or poplar. It's just one call to get it all!
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Pennsylvania Lumbermens Mutual
Insurance Co.

1 Commerce Square, 2005 Market St., Suite 1200
Philadelphia, PA 19103-7008
Contact: Charlotte Friend
Phone : 800-752-1895
Fax:
267-825-9351
Email:
cfriend@plmins.com
Web Site: www.plmins.com
PLM specializes in Property and Casualty
insurance services for the lumber, woodworking
and building material industries. We carry an A.M.
Best rating of A (Excellent) and operate on an
open brokerage basis.

PrimeSource Building Products

1650 Leider Lane
Buffalo Grove, IL 60089-6619
Contact: Scott Mackey
Phone : 800-488-5508
Fax:
847-981-7531
Email:
mackeys@primesourcebp.com
Web Site: www.primesourcebp.com
PrimeSource Building Products, Inc. is the largest
purveyor of fasteners in the world and one of
the largest distributors of building materials in
the United States. Our proprietary product lines
include the Grip-Rite family of products and ProTwist Construction Fasteners.

Progressive Affiliated Lumbermen
(PAL)

P.O. Box 888875
5465 Executive Parkway SE
Grand Rapids, MI 49512
Contact: Joe Myers
Phone : 616-554-5065
Fax:
616-554-3557
Email:
joe.myers@pal-coop.com
Web Site: www.nationalbuyingpower.com
PAL is a lumber building materials buying co-op
that offers its members National Buying Power.

Quality Edge Building Products

2712 Walkent Dr NW
Walker, MI 49544
Contact: Cari DeRoos
Phone : 888-784-0878
Fax:
616-735-3844
Web Site: www.qebuildingproducts.com
Manufacturer of quality metal products for
both residential and commercial. We provide
exceptional, industry-leading products and
customer service as we put our products and your
ideas into practice for quality solutions that truly
give you the edge.

QUIKRETE

11150 Garman Road
Pekin, IL 61554
Chris Wilson
Phone : 800-322-0170
Fax:
309-346-7595
Web Site: www.quikrete.com
70 plus years of providing the finest concrete
blocks, packaged concrete mixes, cement, lime,
silica sands and blacktop patch to the Illinois
lumber and building material Industries.

Rayner & Rinn-Scott, Inc.

6755 South Old Harlem Ave.
Bedford Park, IL 60638-4732
Contact: Sue Behm
Phone : 708-458-8800
Fax:
708-458-8818
Email:
sbehm@rrswood.com
Web Site: www.rrswood.com
Rayner & Rinn-Scott, Inc. is a manufacturer of
custom hardwood mouldings and a distributor
of fine hardwood lumber and panel products.
We have over 150 years of experience in the
hardwood industry selling directly to industrial
users seeking the highest quality wood products.
WE ARE FSC CERTIFIED!

River City Millwork

200 Quaker Road
Rockford, IL 61104-7069
Contact: Doug Albrecht
Phone : 800-892-9297
Fax:
815-965-2678
Email:
customerservice@rivercitymillwork.
com
Web Site: www.rivercitymillwork.com
River City Millwork strives to exceed
expectations through a professional, well-trained
staff and by supplying top quality products and
dependable services, thereby creating a profitable
partnership.

Runnion Equipment Company

7950 W. 47th Street
Lyons, IL 60534
Contact: Patrick Runnion
Phone : 708-447-3169
Fax:
708-447-3730
Email: prunnion@runnionequipment.com
Web Site: www.runnionequipment.com
Supplying the lumber industry with National
Crane, Trail King trailers, Palfinger Knuckle Boom
Cranes, Palfinger Cryler Transportable Forklifts,
Tadano Boom Trucks and Manitex Boom Trucks.
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Shelter Distribution

10366 E. 1400 North Road
Bloomington, IL 61704
Contact: Rick Johannsen
Phone : 309-828-1788
Fax:
309-828-2979
Email:
Rick.johannsen@shelterdistribution.com
Web Site: www.shelterdistribution.com
Shelter Distribution, which is the largest
roofing wholesaler in the state of Illinois, stocks
CertainTeed, Owens Corning, GAF and Tamko
roofing. We also stock Wolverine Vinyl Siding,
Quality Edge soffit, Lomanco ventilation and
Weatherbond Commercial roofing products.

Sierra Forest Products

1801 Hawthorne Lane
West Chicago, IL 60185
Contact: Joe Ventimiglia
Phone : 800-646-7564
Fax:
801-972-3397
Email:
Jventimiglia@Sierrafp.com
Web Site: www.sierrafp.com
UCS Forest Group is North America’s premier
importer, exporter, and distributor of specialty
products serving discerning customers in the
architectural woodworking industry. We are
Sierra Forest Products in the United States, Upper
Canada Forest Products in Canada and UCS Global
Internationally. For over twenty years, we have
focused on setting the industry standard for value
creation. Extraordinary people, unique supplier
relationships, customer-focused technologies
and state-of-the-art warehouses provide an
unparalleled level of service in the industry.

Simpson Strong-Tie, Inc.

2600 International Street
Columbus, OH 43228
Contact: Ryan Schaefer
Phone : 800-999-5099
Fax:
614-876-0636
Email:
rschaefer@strongtie.com
Web Site: www.strongtie.com
For more than 50 years, Simpson Strong-Tie
has focused on creating structural products that
help people build safer and stronger homes and
buildings. A leader in structural systems research
and technology, Simpson is one of the largest
suppliers of construction connectors in the
world.

Snyder Insurance

1 Brickyard Drive
Bloomington, IL 61701
Contact: Brian Soule
Phone : 877-725-1800
Fax:
309-664-1885
Email:
soule@mtco.com
Web Site: www.snyder-ins-agency.com
Snyder Insurance has been in operation since
1906. We offer innovative insurance products
and services to individuals and businesses,
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protecting their assets against financial loss.
We are committed to building and maintaining
strong, profitable relationships with our carriers;
relationships that benefit our customers in the
form of comprehensive coverage at the lowest
premium possible.

Tempco Products Company

P.O. Box 155 - 301 E. Tempco Avenue
Robinson, IL 62454
Contact: John Spitz
Phone : 618-544-3175
Fax:
618-544-2244
Email:
spitzja@tempcoproducts.com
Web Site: www.tempcoproducts.com
Tempco Products Co., since 1958. The First
Company you should contact for CUSTOM
SIZE, New Construction and Replacement, Vinyl
Windows and Patio Doors as well as Aluminum
Storm Windows and Doors. Tempco’s Vinyl
Window and Door Products provide a lifetime of
beauty and energy savings. We manufacture our
windows and doors with you, the customer, in
mind.

Transworld

6201 W Main St #120
Maryville, IL 62062
Contact: Rick Ficker
Phone : 618-343-6288
Fax:
618-343-1586
Email:
richard.ficker@transworldsystems.com
Web Site: www.transworldsystems.com
The Alternative to Traditional Collection
Agencies. Transworld - redefining the collection
agency industry by providing businesses with
better tools for debt recovery and past due
accounts. Discover the benefits of the GreenFlag
Profit Recovery System today.

U.S. Green Building Council

222 Merchandise Mart Plaza, Suite 946
Chicago, IL 60654
Contact: Pam Jackson
Phone : 312-245-8300
Fax:
312-245-8312
Email:
pjackson@usgbc-illinois.org
Web Site: www.usgbc-illinois.org
The U.S. Green Building Council - Illinois
Chapter is the local affiliate of the U.S. Green
Building Council (USGBC), a national non-profit
composed of leaders from every sector of the
building industry working to promote buildings
that are environmentally responsible, profitable
and healthy places to live and work.

Warrior Building Products

6363 Bartmer Industrial Drive
St. Louis, MO 63130
Contact: Kate James
Phone : 800-878-8686
Fax:
314-726-2002
Email:
katejameswbp@yahoo.com
Web Site: www.warriorbp.com
Providing quality service to our customers
for over 25 years! Warrior Building Products is a
full-line building materials distributor, serving
lumberyards in 6 states with great service and
quality products. The entire staff at WBP is totally
dedicated to our customers and their building
material needs.

Weyerhaeuser

2440 Tracy Ln
Aurora, IL 60506
Contact: Gary Geihm
Phone : 800-937-7773
Fax:
630-778-7575
Email:
gary.geihm@weyerhaeuser.com
Web Site: www.weyerhaeuser.com
Weyerhaeuser manufactures and distributes
building materials that build a strong structural
frame for residential, light commercial and multifamily projects. We invented and manufacture
Trus Joist engineered lumber products, and no
one supports them better. With structural framing
materials, engineering software, logistical support
and related specialty building products from many
trusted manufacturers, we can help simplify your
business with solutions from experienced sales
people that can help you sell. Call Weyerhaeuser....
we continue to add new products to deliver you
the profitable and competitive edge needed in
today's marketplace.

Woolf Distributing Co., Inc.

515 S. Maxwell Road
Peoria, IL 61607
Contact: Craig Loomis
Phone : 800-334-3695
Fax:
800-334-8198
Email:
craigloomis@msn.com
Web Site: www.woolfdistibuting.net
Woolf Distributing serves lumber dealers
throughout Illinois. Woolf carries a broad range of
Quality Building Materials and provides effective
sales, marketing and logistic support to meet the
specific needs of our Lumber Dealer customers.
Woolf welcomes the opportunity to serve the
members of ILMDA!

Be sure to visit all the exhibitors, who are here to show you
what’s new with their company.
Stop by the new demonstration and hands-on training vans
that will be on the show floor.
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Associate Members
Adler Warehouse & Sales

Hawkeye Building Distributor

PrimeSource Building Products

Alexandria Moulding

Hixson Lumber Sales

Progressive Affiliated Lumbermen

Edmund A. Allen Lumber Co.

Holm Financial

Progressive Solutions, Inc.

Amerhart, Ltd.

Hutchison Lumber/Division of
Hutchison Lumber & Building

QUIKRETE

Anthony Supply Co., Inc.
AZEK Building Products, Inc.
Babb Lumber Co., Inc.
Bear Creek Truss, Inc.
Boise Distribution
Cargotec USA
Chicago Suburban Lumber
Cook County Lumber
Coventry Health Care
Cranes & Equipment Corp.
Decatur Mack
Do it Best Corp.
East Side Lumberyard Supply
The Empire Company
Federated Insurance
Forest Products Supply Co.
GAF
GRK Fasteners
Great Northern Lumber
Guardian Building Products
Hawk Agency
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Huttig Building Products
Illini Hardware
Illinois Industrial Lumber Co.
Industrial Products Co.
Integrity Payment Systems
K & G Specialty Sales
Krauter Auto-Stak
Lumberman’s Wholesale
Lumberyard Supply Co.
Marvin Windows
Maze Nails
Metal Sales Mfg.
Mid-Am Building Supply
Moulding & Millwork
Okaw Truss
Pekin Hardwood
Pennsylvania Lumbermens Insurance
Prairie Wholesale Supply
Presnell Bros., Inc.

Rayner & Rinn-Scott Inc.
Rehkemper and Sons, Inc.
River City Millwork
Roberts & Dybdahl
Rollex Corp.
Runnion Equipment Company
Seven Utility Management Consultants
Shelter Distribution
Simpson Strong Tie Co.
Snyder Insurance
Southern Wholesale Lumber
Spruce Computer Systems
Tempco Products
Transworld Systems
Truss-Slater
Wall-Vern Products
Warrior Building Products
Wausau Supply
Western Building Products
Weyerhaeuser
Woolf Distributing Co.

Illinois Lumber & Material Dealers Association
932 South Spring Street - Springfield, IL 62704
Phone: (217) 544-5405 - Fax: (217) 544-4206 - Toll Free: (800) 252-8641
E-Mail: ILMDA@ilmda.com
The ILMDA Advantage

